


GURRENT GEOPOLITICAL LANDSCAPE: JULY 2026

ARKOWS

s . : { e | =2 J SPULSING S
e s 5 =
A < ) o oo M | =\ 75 M } I i
0\ | TecH msmnfs- - . g/ PATDNALIH L L {:; 3  FRICTION LINES
FRICTION LINES ‘ 5 Q LA (ST o
hMSE%lI]EE s‘ / EEL&CI'JR[}E%"HEHM _r’r]r::llrlz ER ; ®

MARKET VOLATILITY. Lo 7 MARKET REACTIONS

VOLATILE OIL PRICE I 0OLD PRICE GLOBAL STOCK INDEX ABMP
| 598 54809 -0.54

|\ ]}l INCREASED FUBITTOSAFETY >/ 1 o M\ A A" OMICK DUICK

* UNCERTANITY v S, M A . ['\ QUICK RESGUNDS SHN
300 W o0 | 10 AWA PN WA / "| " . s
¥ [} Ll

I'| rlllh Ii V. I RERN N .

A _
JJ wf \ M/ ‘a, ol : | 9190 raBER ATTACK THREATSON V|
[ OA AVERSION 5200 FIRANGIAL INFRASTRUCTURE ~ \, [
| EC \ IPACTING CORFIRENCE poy

I ga0 '3 80 - -1.5% 055
WO I M WG 20 20 e 005 W6 XU MWW W MM WN AN WY 0 M0 0 M Mo 20

IlI DISINFORMATION CAMPAIONS RS

Videos are generated using Gemini Al and are for illustrative use only . Ham&t\"aiaﬁlily —— Contoct ® Raglmal'fansmn 2 Ellilil['_f Chain ; EHB'FEH ,.:_..: Sanotion



TIME IN THE MARKET REDUCES RISK
Global Markets: 100 Years of Growth Through Uncertaint
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Despite major crises and market crashes, long-term investing has been rewarded.

INVESTMENT GROWTH el
(Growth of $1 Invested) Pandemic
2000-2002 2008
$100,000 7 Dot-Com Bubble Global Financial
Burst Crisis

1990-1991 2022
8 s Infation Surge &
. ecession 2
$10’000 Black Monday Rate Hikes
(Market Crash)
1979-1980
1973-1974 Oil Crisis &
51,000 1 0il Crisis Recession
1967
1945 1962 Market Correction

End of World War Il Cuban Missile Crisis

: 1941
Begins 1950-1953
Korean War

1937
$]_0 | Recession of 1937-38 $1 INVESTED IN 1924
WOULD BE WORTH
$142,385
$1 | IN 2024
o CAGR: ~9.6%
Great Depression N )
$0 10 (Stock Market Crash)

1924 1930 1935 1940 1945 1950 1955 1960 1965 1970 1975 1980 1985 1990 1995 2000 2005 2010 2015 2020 2024

YEAR

Source: Global real equity returns represented by the MSCI World Index (USD) from 1924-2024.
Returns are total return (including dividends), inflation-adjusted. Past performance is not indicative of future results.



The Power of Staying Invested: Withdrawing Income During Volatile Markets

Markets go up and down, but staying invested while taking a consistent income can still lead to long-term growth.

; SCENARIO & ASSUMPTIONS " PORTFOLIO VALUE OVER TIME (AFTER MONTHLY WITHDRAWALS) $1.897.000
% Initial Investment | Portfolio Value (USD) January 2000 - December 2024 e -
| $1,000,000 2020 _
=5 $2,000,000 COVID-19 Pandemic '“ﬁ;;”*f.ﬁ:”
1 & Hi
| ;ﬂ:&fgy Income Withdrawal - Stk ool -34% 950,
($60,000 per year) $1,600,000 Global Fi;;n;;aF Crisis 2011 C};?Iapfgg{::; /
TR 2000-2002 i Eurozone Crisis -18%
| /Jﬁ bbb : Dot-Com Bubble -20% P
2000E Global Balanced Portfolio £1.200.000 49% Despite major
| Food z :
| market declines and
| @ ]-;ngggtdnec 2024 ! withdrawing $60,000 |
$800,000 every year for 25 years,
O Rebalanced Annually the portfolio grew to
to maintain risk profile ‘ $]_ 897.000.
$400,000 Wi oesia, B
\
$0 T v T T T T T T T T T T
2000 2002 2004 2006 2008 2010 2012 2014 2016 2018 2020 2022 2024
Unit Price (Rand) R10 R12 R15
Withdrawal Amount (Rand) R10,000 R10,000 R10,000
Units Sold 1,000 units 6 833 units 667 units
(R10,000 = R10) (R1( (R10,000 + R12) (R10,000 + R15)
Impact Baseline Few Moderate units sold Fewer units sold
More ur mntial Some impact on growth More units stay invested

Key Takeaway: When markets are down, unit prices are nerate the same income.
This increases the risk of running out of capital overthe |_. _ __ ...

Images are generated using Gemini Al and are for illustrative use only



2024 saw the launch of a game-changing living annuity solution...

Traditional Ways of Managing Living Annuities ... and Improving Them

1 address {7

e Simulation Results: Longevity and Withdrawal Rates

marked
Probability of success - [ASISA) 5A MA High Equity
Marat timing

Withdrawal rate as a % of the initial investmant
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Source: INN8 Invest



How did we engineer the solution?

We asked ourselves, have Are there any inherent drawbacks that a DFM
advisors already tried to o could minimize — and ultimately provide a
solve for this issue? scaled solution benefitting advisors and clients?



Financial advisors developed a solution...
A Two-Bucket Approach

Balance Today's Income Needs with Tomorrow’s Growth

BUCKET 1 . BUCKET 2
INCOME BUCKET A = R GROWTH BUCKET
Pay for today's income needs G} E = ‘533 F;::%S:;::-ﬁt‘;ﬁ?:; Invest for tomorrow and beyond

Income Needs, Bills,
Lifestyle Spending *

®)

)

-

/ and peace of mind

Covers cash flow
and near-term

/J Invests for long-term
il ) growth and future

axpenses = opportunities
::;T;r:?;m ( -\'\:I Diversified for
oy .

wih |

investrments e/ growth potentia

Provides stability

@K Time horizon;
) Long term




Drawbacks: time

Images are generated using Gemini Al and are for illustrative use only




Drawbacks: sequencing risk

Sequencing Risk During Market Volatility: Withdrawing Income

Jan 2024 - Dec 2025 Jan 2024 - Dec 2025
F

SEQUENCING RISK:

The Impact of Market Timing on
Retirement Income (Rands)

Market

Market

{RI0D/uni|

Investor

Investment
Balance

Scenario A: Good Early Returns

Bull Market

Bear Market

200 — R20,000 250

R20,000
Units Incame Linits

Income

Portfolio (Jan 2025)

R940,000

Early Gains: Portfolio has more units remaining
after Year 1, absorbing the Year 2 dip better.

Images are generated using Gemini Al and are for illustrative use only

R20,000

(Monthly Income)

Number of Units
Sold Varies

Selling
Fewer
Units
(Left) J,

Selling
More
Units

(Right)

R790,000

A MAJOR DIFFERENCE
IN PORTFOLIO VALUE

Scenario B: Poor Early Returns

Bear Market Bull Market

R100] umit

250 Units _, R20,000 200

Income Units

R20,000

Income

Portfolio (Jan 2025)

R790,000 —
Early Losses: Forced selling of more units at lower 4
prices depletes the portfolio, hindering recovery,

B v




Drawbacks: differing client experiences

5 Why did we get such
w@im{:ﬂ:ﬁﬁf different advice? 4

[ My portfolio "\ | * Inconsistent Client Advice
is down 10%

because I ‘waited", * Portfolio Drift Issues
A but Mark's is up! 5 . (Real Examples)

N  « CLIENT OUTCOMES:
L _ i WIDE VARIANCE (see data)

He told me no
to worry about

& allocation driﬁ. v

Images are generated using Gemini Al and are for illustrative use only



How can a INN8 Invest minimize these drawbacks?

A Two-Bucket Approach

Balance Today's Income Needs with Tomorrow’s Growth

BUCKET 1
INCOME BUCKET

Pay for today's income needs

oE e

Income Needs, Bills,
Lifestyle Spending

Dynamic
Rebalancing:

Move funds between
buckets as needs
and markets change

Move from
Growth to Income

Covers cash flow

and near-term
When income needs

expenses
increase or markets
decline
Conservative
and liquid
investments

Provides stability

and peace of mind Move from

Income to Growth
When income needs
are met and growth
opportunities arise

® @ @

BUCKET 2
GROWTH BUCKET

Invest for tomorrow and beyond

A = X

Future Goals, Legacy,
and Wealth Building

Invests for long-term
growth and future
opportunities
Diversified for
growth potential
Time horizon:

Long term

Two buckets. Different purpose. Working together for your financial success.

Rebalance regularly to stay aligned with your goals and market conditions.




Three Dynamic Income Solutions
Purposely designed to meet income needs

Solution name

Source: INN8 Invest

Dynamic
High Income

High Growth
2.5% - 8.5%

CPI+5.5% over a rolling period
of at least 7 years

75% -90%
35% - 45%
5% -12.5%

87.5% - 95%
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Performance vs Promise: actual High Income against expectations

Comparing success across different rebalancing strategies LA3 Living Annuity — monthly portfolio value

LA3_Dynamic vs LA3_Static | Starting value R1 000 000 | 7.5% p.a. withdrawal
100%
95%
Portfolio :
90% value Year 1 | R6 250/month : Year 2 | R6 828/month R1 128 435
85% 83.1% 1.20m :
I R1 125 997
80% @ Starting value (1m) :
LA3_D i |
5% 145m | W LAS Dynamic |
LA3_Static I
70% 66.2%
62.7%
65% 1.10m
60%
55%
1.05m
50%
Monthly Rebalance Annual Rebalance Dynamic Rebalancing
m10 Years m20 Years m30 Years
1.00m
Static Rebalance (Aug 2025)
* Dynamic vs Annual: +1.6%
0.95m
Dynamic vs Monthly: +3.5%

BEFORE dditional DFM advant § 8 3 33 8 8 8 8 3 8 g8 888 &R & K

. any additiona advantages > 2 & S 3 ¢ 3 ¢ ¢S G IETTH TS L

y 9 2 883 %58 5853 3F53288%28%5%8%58¢3
Month end

Source: INN8 Invest. Note: Income bucket proxy - STANLIB Income Fund Class R.

Growth bucket proxy - SMM Diversified Equity FoF Class B1. Simulations applied:1000 Source: INN8 Invest static rebalance simulated



Performance vs benchmark: actual High Income vs CPI+ targets

1801
1701
1601
1501
1401
1301
1201
1101
1001

Cumulative Wealth

INN8 Invest Dynamic Low Income

2020

2021

INN8 Invest Dynamic Medium Income

2001

E'w 1901

‘E 180+

170+

%ﬁ 160-

2 150

© 1401

= 1301

E 120+

O 110

1001

4 - ; = -
2022 2023 202 2025 2026 T e e e
== Partfolio Benchmark )
== Portfolio
INN8 Invest Dynamic High Income
2404
£ 2201
© 2001
E 180
g
E 1601
= |
£ 140
3 1201
1001
2020 2021 2022 2023 2024 2025 2026
== Portfolio Benchmark

Source: INN8 Invest. Benchmark for each Dynamic Income Solutions is based on a CPI+ measure

2024

Benchmark

2025
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Performance vs peers: actual High Income vs advisor portfolios

A

B Comparison Data

pjl Linked outputs used by the dashboard charts
4
I e e gy e ey e
= e e T, T (e T o0, oo (el (e e Lo
' Sep 2024 R 1,081,077 R 1,079,193 R 1,107,933 R 1,022,699 R 1,020,917 F 1,048,123 F 4,345
i Oct 2024 R 1,070,114 R 1,069,933 R 1,103,245 R 1,013,341 R 1,013,170 R 1,044,715 R 4,345
3 Mowv 2024 R 1,092,879 R 1,089,819 R1,111,947 R 1,034,898 R 1,032,001 R 1,052,949 F 4,345
4 Dec 2024 R 1,095,556 R 1,092,112 R 1,116,809 R 1,036,396 R 1,033,138 R 1,056,502 R 4,345
15 Jan 2025 R1,111,164 R 1,105,753 R 1,128,905 R 1,048,017 F 1,042,914 R 1,064,750 R 4,345
6 Feb 2025 R1,110,662 F 1,105,647 R 1,118,017 R 1,038,227 F 1,033,540 F 1,046,038 F 4,345
7 Mar 2025 R 1,106,396 R 1,103,387 F 1,118,636 R 1,030,168 R 1,027,366 F 1,041,565 F 4,345
8 Apr 2025 R1,133,418 R 1,127,255 R 1,144,753 R 1,052,221 R 1,046,500 R 1,062,744 R 4,345
N May 2025 R 1,165,021 R 1,155,392 R1,171,179 R 1,079,441 R 1,070,520 R 1,085,147 F 4,345
0 Jun 2025 R 1,185,340 R1,174,012 R 1,189,429 R 1,095,050 R 1,084,585 R 1,098,628 R 4,345
3 Jul 2025 R 1,201,492 F 1,188,947 R 1,204,070 R 1,100,301 F 1,088,813 R 1,102,662 F 4,939
52 Aug 2025 R 1,208,978 F 1,196,845 R 1,212,653 R 1,108,230 R 1,097,108 F1,111,598 F 4,938
i3 Sep 2025 R 1,225,803 R 1,212,440 R 1,235,104 R 1,121,481 F 1,108,253 F 1,129,989 F 4,939
4 Oct 2025 R 1,238,606 R 1,224,085 R 1,251,933 R 1,132,098 R 1,118,825 R 1,144,279 R 4,939
15 Maow 2025 R 1,231,494 R 1,219,116 R 1,246,084 R 1,126,686 R 1,115,361 R 1,140,034 F 4,939
6 Dec 2025 R 1,240,532 R 1,228,178 R 1,266,000 R 1,132,764 R 1,121,483 R 1,156,019 R 4,939
37 Jan 2026 R 1,242,966 R 1,232,772 R 1,279,301 R 1,132,800 R 1,123,509 R 1,165,914 F 4,939
8 Feb 2026 R 1,257,254 F 1,248,425 R 1,303, R 1,141,695 R 1,133,407 R 1,183,512 F 4,938
59 Mar 2026 R 1,206,895 F 1,201,215 R1,217, R 1,089,430 F 1,084,574 F 1,099,423 F 4,939
10 Apr 2026 R 1,241,203 R 1,233,242 R1,262,2 R 1,107,715 R 1,100,611 R 1,126,499 R 4,939
1y May 2026 o wm == m= el 58 fehfim mm = - - A 6w = -, S 8- - R 1,093,314 R 1,086,499 R1,112,506 F 4,939
12 | Jun 2026 | R 1,226,279 R‘I,2‘18,46‘l| FH,235,12‘1.| R 1,079,126 R 1,072,246 R 1,086,906 R 4,939
< s > eee Assumptions Source Data Scenario 1 Scenario 2 INN8 Comparison + : 4 G
ource: INN8 Invest simulation datt




Advisor update: actual advisor engagement, as at 30 June 2026

AUM growth

R4.2 70%

billion growth in

12 months

4

Source: INN8 Invest 30 June 2026



AUM growth since inception: AUM split by income solution tier

R4.0bn

. Low Income
. Medium Income

R3.5bn ) High Income

R3.0bn

R2.5bn

R2.0bn

R1.5bn

Total AUM (R bn)

R1.0bn

R0.5bn

R0.0bn

7/24 9/24 1124 1/25 3/25 5/25 7/25 9/25 11/25 1/26 3/25 5/25

Source: INN8 Invest 30 June 2026



Advisor survey question:
Which features deliver the most value to your practice?

71%

Dynamic

rebalancing

Source: INN8 Invest Survey, April/May 2026



Advisor survey question:
In what areas do our solutions reduce risk in your practice?

76%

Investment

44°%

Reputational

outcomes risk

-,

Source: INN8 Invest Survey, April/May 2026



Advisor survey question: usage and recommendation

How do you expect your use To what extent have Would you recommend
of the Dynamic Income Dynamic Income Solutions Dynamic Income Solutions
Solutions to change over the helped you save time when to a fellow adviser?
next 12 months? managing clients?

86%

Increase

Source: INN8 Invest Survey, April/May 2026



There were also some lessons

Respondents indicated
that they do not use the
Dynamic Income Solutions

Source: INN8 Invest Survey, April/May 2026



There were some lessons:
Why don’t you use the Dynamic Income Solutions?

_19%

Respondents indicated they could do it better themselves

1 9 % Respondents indicated it was too expensive

Source: INN8 Invest Survey, April/May 2026



Too expensive?
Let’s unpack this

PRICE vs VALUE

Price is what you pay. Value is what you get.

PRICE VALUE

The amount of money The benefits and outcomes
you pay. you receive.

Immediate

Out of pocket

* Easy to measure

Short-term

focus Delivers long-term

returns

1.65%

Average TIC Multi-Asset e EXAMPLE
High Equity Portfolio* J You pay $50,000 for a car. E The car gets you to work safely,
= That's the price. saves time, fits your family,

and lasts for years. That's the value.

o Don’t just look at price. Look at the value it delivers over time.

Source: Morningstar, 30 June 2026. Images are generated using ChatGPT Al and are for illustrative use only.



The value of convenience

NOT ALL BURGERS ARE CREATED EQUAL

HOMEMADE BURGER @ GREAT RESTAURANT BURGER

Good, but basic
Limited ingredient quality | High-quality, fresh ingredients

1 Built with intention

Little to no seasoning expertise v Expert seasoning & technigque
Standard bun v Artisan bun
Made in your kitchen [+ Crafted by professionals

It gets the job done I+ An elevated experience

MADE AT HOME
Comfortable, Famillar, Fills you up.

Images are generated using ChatGPT Al and are for illustrative use only.



The value of convenience

checkers  Checkers £
fies groceries
delivered in delivered in

60 minutes 60 minutes

Checkers

%4 =

Image sourced from Checkers Sixty60 add campaign on www.techcentral.co.za 25/11/2019




There were some lessons:
Why don’t you use the Dynamic Income Solutions?

5% | can do it better myself
(y Too expensive
19% g

72 % | do not know enough about them

Source: INN8 Invest. Survey, April/May 2026



Who is INN8 Invest?

ooo

oooo ==

oooo
oxo -1
aooo
ooo

1998

Date of inception

Comprehensive

range

of solutions
100% "~ of core

CIS’s ranked 1stor

2nd quartile over
10 and 15 years

2

Source: INN8 Invest, **Morningstar

R560*" billion

Assets under

stewardship
*December 2025

R130* billion

Assets under
management

Standard Bank
Group

Comfort and security of
large balance sheet

50+ Permanent

employees

20 + Investment
professionals

NN 8

INVEST

Manager Research

Fund coverage
1 000+

A SA

il

10 000+
global

Strategic
partnerships

T e

Manager insights

Consistency
builds trust

CITYWIRE

DFM AWARDS 2025

SOUTH AFRICA



Some of the diverse underlying managers in our portfolios

Truffle M&G

Ninety Asset Management Investments

One
(GRAY

&
360NE LAURIUM

Asset Management

Prescient \’ | S | W/

STANLIB

/"-{ JE Mﬂrgﬂﬂ SAN }i?éRS K PITAL A’ Veritas
REROWSTREI DA INA B L Al SANDS CAPITAL — Asset
rerlpdeb g ASSET MANAGEMENT el Management



Dynamic Income Solutions: last-chance reminder

Solution name

Typical growth bucket exposure

Source: INN8 Invest

Dynamic
High Income
High Growth

2.5% - 8.5%

CPI+5.5% over a rolling period
of at least 7 years

75% -90%

35% - 45%

5% -12.5%
87.5% - 95%




Platform availability: Dynamic Income Solutions

NNE) @useery  STANLIB

ALLANGRAY



A team supporting you

Head of Client Solutions Ml
Leigh Kohler | Leigh.Kohler@stanlib.com

Channel heads

Head — Strategic Partners & Coastal Group

Head - IFA & Global Solutions Head — Inland Group Channels
Andrew Cormack Bala Nonkonyana Channels
Andrew.Cormack@stanlib.com nonkonyana.bala@stanlib.com Willem Visser

willem.visser@stanlib.com

IFA Coastal and Inland Investment Specialists

Coastal IFA
Carlo Hector
Carlo.Hector@stanlib.com

Inland IFA
Katlego Mangoenyane
katlego.mangoenyane@stanlib.com

Group Channels Coastal and Inland Investment Specialists

KwaZulu Natal
Tumelo Thlaku
tumelo.thlaku@stanlib.com

KwaZulu Natal
Saihini Naicker
saihini.naicker@stanlib.com

Western Cape
Marilyn Carter
Marilyn.carter@stanlib.com

Western and Eastern Cape
Fabio Caldeira
fabio.caldeira@stanlib.com

Inland specialist
Keletso Makgatho
keletso.makgatho@standardbank.co.za

Inland specialist
Hlobi Summerton
hlobi.tshabalala@standardbank.co.za



You don’t have to do this alone

portfolios ...so that you

1 We actively rebalance
don’t have to

WEREVCERCENed
portfolio managers and

2 investment specialists
dedicated to you and
your clients

to do what matters most

3 Giving you more time —
to you

Images are generated using Gemini Al and are for illustrative use only

Portfolio Highlights:
: » Consistent Performance
anaverage | _ + Smart Allocation Choices

increasel AU« CLIENT OUTCOMES:

STRONG GROWTH (see new dam}

Life is so easy since
partnering with

=2 The new allocation
INNS Invest

% strategy is working [

perfee:ﬂy ey
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Disclaimer

INNS8 Invest is a division of STANLIB Wealth Management (Pty) Ltd, an authorised Financial Services Provider, with licence number 590
under the Financial Advisory and Intermediary Services Act (FAIS). As neither INN8 Invest nor its representatives did a full needs analysis
in respect of a particular investor, the investor understands that there may be limitations on the appropriateness of any information in this
document with regard to the investor’s unique objectives, financial situation and particular needs. The information and content of this
document are intended to be for information purposes only and should not be construed as advice. INN8 Invest does not guarantee the
suitability or potential value of any information contained herein. INN8 Invest does not expressly or by implication propose that the products
or services offered in this document are appropriate to the particular investment objectives or needs of any existing or prospective client.
Potential investors are advised to seek independent advice from an authorised financial adviser in this regard.

This presentation is for Institutional/\WWholesale/Professional Clients and Qualified Investors Only —Not for Retail Use or Distribution
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